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The City of Toronto’s push to revitalize transit-connected communities through mixed 

use developments has increased the supply of office condominiums and resulted in more 

organizations choosing to “buy” rather than “lease” their office space. For the right tenants,  

it’s a smart investment that will pay off long term.

For more information contact: Stefan Teague, Executive Managing Director, Market Leader, GTA, Cushman & Wakefield ULC 
direct: 416-359-2379 | cell: 416-278-0015 | stefan.teague@cushwake.com

Stats Paint the Picture Strong GTA Condo Sales

Why Office Space Ownership  
is Catching On 
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Growing Trend in Tight Leasing Market
The concept of companies owning their own office space in 

smaller standalone buildings is far from new, but the trend 

to investing in an office condo in larger buildings wasn’t 

widely embraced until 2015.  

 

That’s when the Hullmark Centre at 4789 Yonge Street 

and the World on Yonge at 7191 Yonge Street arrived on 

the scene – major builds providing more options to office 

condo ownership. These two developments brought a total 

of 340,000 square feet (Hullmark Centre, 240,000 square 

feet; World on Yonge, 100,000 square feet) to the market. 

In 2017, the new 7 St. Thomas development added 93,000 

square feet, followed the redevelopment of 1133 Yonge 

Street, which brought another 60,000 square feet to the 

growing office condo market. With Toronto’s downtown 

office vacancy sitting at a 2.3% low and Class A average 

gross rents hovering around $60.00 per square foot, it’s no 

surprise that office condo ownership is growing as a viable 

alternative to leasing. 
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DATE ADDRESS SOLD PRICE SIZE PRICE  
PER SQ. FT. PURCHASER

2018 130 Queens Quay $45,547,000 103,000 $442 George Brown College

2018 1133 Yonge Street $20,151,256 33,750 $597 
Timbercreek  

Asset  
Management

2017 7 St. Thomas Street $13,315,900 15,329 $869 Tricon Capital Group

2017 111 Bathurst Street $7,073,280 14,917 $474 Doctors Without  
Borders

Big Deals: Changing Buyer Profiles

Courtesy of Qaudrangle - OCAD U CO
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Office Condos: Slowing Trend in Suburban Markets

Fight for Talent Drives Demand  
to Central Markets
The North Yonge Corridor was a former hotbed of office 

condo activity with the Hullmark Centre, the World on 

Yonge and other office condo developments accounting 

for more than $167 million in sales since 2015. Despite this 

demand, average sales prices in this market have fallen by 

18% from 2015 to 2018, unlike in more central markets like 

Midtown Toronto where prices have jumped significantly. 

Moreover, in the GTA West and GTA East, where little 

new product has been built, prices per square foot have 

decreased dramatically by 29% since 2015.   

The falling or moderate growth in value for suburban office condo space is part of an overarching trend that has seen 

occupiers flock to central markets as a means to attract and retain talent. Being on the subway line outside of the downtown 

may attract sales, but no longer guarantees price appreciation for buyers. Depending on the nature of an organization and  

its long-term goals, however, a lower price per square foot upfront may trump future price appreciation.
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Courtesy of Qaudrangle - OCAD U CO
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Office Condos: Transit-Connected Markets Rule
Sales volume vs. average price per square foot

Yonge & Bloor Demand Skyrockets
Today, many investors and end users are more focused 

on central, transit-friendly urban hubs such as the Yonge 

& Bloor submarket, where total office condo sales 

have reached record highs. Spurring activity are major 

developments such as 7 St. Thomas, 1133 Yonge Street,  

and 135 Yorkville. Due to their desirable locations, attractive 

amenities and excellent build quality, these developments 

have seen average sales prices hit $883 per square foot in 

2018. Strong demand and record pricing have triggered 

new office-condo developments such as Fifty Nine Hayden  

and Yonge & Wellesley Offices on the Park, which will bring  

130,000 square feet to market.

Yonge & Eglinton
The Yonge & Eglinton submarket is also rising as a  

top-choice office condo market. Once the dust settles on  

a massive renovation program, this storied intersection 

promises to become one of the city’s most dynamic  
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live-work districts. Already a magnet to young 

professionals, the area will be further transformed by the 

Eglinton Crosstown LRT line, which will greatly bolster its 

accessibility. 

 

Several mixed-use developments with office components 

are under construction in the area.  Notable developments 

include 6 Eglinton Avenue East, which is under construction 

now, and the potential 90 Eglinton Avenue East and 1 

Eglinton Avenue East.
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Pipeline: New and Potential Developments

4789 Yonge St.
Existing
240,000 SF 
$540 PSF

5250 Yonge St.
Potential
115,357 SF

90 Eglinton Ave. East
Potential
143,440 SF

1 Eglinton Ave. East
Potential
117,230 SF

150 Eglinton Ave. East
Potential
91,939 SF

55 Eglinton Ave. East
Potential
68,995 SF

2161 Yonge St.
Potential
88,985 SF

6 Eglinton Ave. East
Existing
26,940 SF 
Under Offer

1133 Yonge St.
Existing
60,000 SF
$665 PSF

135 Yorkville Ave.
Existing
50,000 SF
$1075 PSF

117 Peter St.
Existing
24,000 SF 
$580 PSF*

111 Bathurst St.
Existing
14,917 SF
$475 PSF

7 St. Thomas St.
Existing
93,000 SF 
$935* PSF

59 Hayden St.
Existing
95,066 SF

334 Adelaide St. West 
Existing 
25,000 SF 
$805* PSF 

130 Queens Quay East 
Existing 
280,000 SF 
$670 PSF 

11 Wellesley St. West 
Under Construction 
46,074 SF 
$950 PSF

203 College St.
Under Construction
17,766 SF
$775 PSF

 Legend

TTC SUBWAY LINE

EGLINTON CROSSTOWN 
EXTENSION  
UNDER CONSTRUCTION

GO TRAIN
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*Includes 2017 sales figures



Insider Report
OFFICE CONDO

OFFICE CONDO Q&A:  
Your Questions Answered!

How has the office condo purchaser profile 
changed in the last five years? 

Jeff: There was very little office condo product three 
to five years ago so the typical purchaser was on the 
smaller size or below 1,000 square feet – and tended 
to focus on standalone smaller buildings. Today, there 
is much more available product and much larger 
blocks of space in larger developments for larger 
occupiers and investors to acquire. 
 
Clarke: The profile has changed in response to the 
offering provided by our local developers with tenant 
size being the biggest change.  

With downtown office vacancies at historic lows, 
when a standalone building goes up for sale, most 
office users interested in buying are getting priced 
out through competition by investors looking to 
capture long-term land appreciation or future 
intensification on the site. This has made office condo 
ownership in larger mixed-use developments a more 
attainable option. A company can buy based on the 
desired occupied area for their business versus paying 
a premium and speculating on future intensification to 
a particular site. 
 
Why would larger organizations consider 
buying an office condo? 

Jeff:I think it comes down to the fact that occupiers 
have become more sophisticated and are really 
challenging the lease versus ownership question. 

Clarke: Today, a number of major organizations are 
investing in targeted areas to establish a long-term 
presence. Some notable transactions include George 
Brown College’s ownership along the East Bay Front 
including 130 Queens Quay by Daniels; Timbercreek 
Asset Management’s Midtown office footprint including 
1133 Yonge Street by Clifton Blake and Old Stonehedge 
Development Corporation, and; Irwin Lowy LLP 
relocating to 219 Queen St. W. by Urban Capital and 
Malibu Investments in order to maintain proximity to 
the court systems. 
 
What advantages are there over leasing? 
 
Jeff: Leasing solutions provide organizations with more 
flexibility should they need to expand or retract their 
size, or their location, image, and so on. There is simply 
more leasable space in the market than ownership 
opportunities. 

Buying solutions provide more security over the 
long term and can be more financially feasible. If an 
organization is looking at a location for a long period, 
say 15-20 years, the present value of their capital could 
be better suited for ownership, depending on the price 
of course. 

Clarke: Control of your real estate and an opportunity 
to own in a competitive investment market are two 
top incentives. Office space helps reflect a company’s 
culture and ‘owning’ allows an organization to make a 
long-term investment without the short-term liabilities 
of leasing.
 
 How has the city’s push for mixed-use  
developments changed the office condo  
market? 
 
Jeff: The City of Toronto’s implementation of Official 
Plan Amendment (OPA) 231 in 2013 really set the 
foundation for the office condo market in Toronto. 
Prior to OPA 231, a developer could demolish an office 

We turned to two seasoned office condo  
investment pros, Jeff Lever, Associate Vice 
President and Clarke Struthers, Vice President  
to answer the top questions on the minds of 
organizations that are weighing the idea of 
owning an office condo versus leasing space.
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building without the need to replace any of the office 
space. After OPA 231, a developer is now required to 
at least replace the office square footage previously 
situated onsite (If within 500 metres of a subway 
station). Developers have now turned to the office 
condo market as a way to liquidate the commercial 
density that they are required to replace. 

Clarke: The question is, will the developer continue to 
sell office condo space directly to the end user? In this 
appreciating market, some well-located developments 
with economies of scale will end up under the ownership 
of institutional investors looking to lease along the 
lines of traditional office buildings. However, because 
Toronto has a lot of cranes in the air and proposals for 
new mixed-use developments, we anticipate there will 
continue to be a slow to moderate growth of options for 
the retail investor in the immediate future. 

What are three key considerations for  
organizations thinking of buying? 
 
Clarke: Here’s what we’re telling our clients:
1. Plan the space to fit your current and future office 

goals. There are ways to mitigate short-term costs 
of buying larger space through subleasing or shared 
space agreements in the short term. 

 
2. When buying prior to the registration of the 

development, understand the builder’s base building 
delivery of your premises and common areas.  
A detailed construction budget should be carefully 
reviewed prior to signing off as in many cases the 
investor will be delivered space a base-building 
condition. If the building is already registered, 
understand the rules and costs associated with 
further construction.

3. Are you properly evaluating the market with your 
broker? So many projects do not go into detail on use 
restrictions, pricing, rentable areas, and so on. Make 
sure your analysis is accurate and you are able to 
properly compare all available opportunities. 

How are capital costs downloaded over time? 
 
Jeff: For investors, capital costs can be amortized into a 
deal structure with a tenant over a lease term, but users 
have the option to seek financing from groups such as 
the Business Development Bank of Canada (BDC) for 
their capital costs over a period of time. 
 
Where do you see demand for office condos  
heading in the next couple of years? 
 
Jeff: Demand will depend on the quality of office 
condos being built. Users and investors are looking to 
acquire more than just an ‘office shell’ - they want more 
amenities, added services and more access to different 
types of transit. If office condos continue to evolve 
and provide more to a buyer, demand will continue to 
increase. 

Clarke: We will continue to experience demand to invest, 
work, and live in Toronto. Developers will respond by 
providing exciting spaces for office users, and more 
occupiers will evaluate ownership as a logical and smart 
continuation of their real estate strategy in Toronto.
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Courtesy of Qaudrangle - Artscape Daniels Launchpad


