
FOR 
SALE

DEVELOPMENT
LAND OPPORTUNITY

801 MCCOOL STREET
CROSSFIELD, AB



LOCATION
Crossfield is a town in the Calgary Metropolitan
region of Alberta, that is surrounded by Rocky
View County. It is located on Hwy 2A, 43kms
north of the City of Calgary. The primary
economic base of the Crossfield area is
agriculture, agricultural services and natural gas
processing.

POPULATION
3,766 within 5km radius of subject site

SITE / PROPERTY DESCRIPTION
Flat, fenced regular shaped lot located mid-block 
on the east side of McCool Street, between Laut 
Avenue and Western Drive. The site has direct 
exposure to high vehicle traffic volumes on Hwy 
2A and has excellent access to Hwy 2A and Hwy 
2. The parcel is surrounded by existing industrial 
developments.

ENVIROMENTAL STATUS:

The Vendor has conducted on-site environmental work.
Upon prospective purchasers executing a
Confidentiality Agreement, the Vendor will provide
access to a “Confidential Data Room”, which will
contain, among other documents, relevant
environmental reports and the Vendor’s standard form
Offer to Purchase (OTP). The material provided in the
Data Room is for information only, and the Vendor
makes no warranties or representations regarding the
accuracy of the information. Accordingly, the Purchaser
will be encouraged to review these reports and the
OTP (including the schedules attached to the OTP)
prior to submitting a Letter of Intent. The property will
be sold as an “as is, where is” basis*. The Vendor will
not be completing any further environmental
assessment work or providing a remediation certificate
for the property prior to closing

PROPERTY DETAILS

PRICE Market

PIN 0016 781 247

LEGAL DESCRIPTION Plan 8010002; Blk A; Lot 7

SITE AREA 2.0 ac (87,20 sf)

ZONING I-2 Medium Industrial District



The Vendor, Imperial Oil Limited (Imperial), will consider submission of EOI’s on
Imperial’s standard form, a copy of which will be provided to qualified Purchasers.
Interested parties shall submit the EOI on terms wherein the Purchaser agrees to
engage their own environmental consultant to review and provide a remedial cost
estimate, and including proposed site use post-closing, submitting an EOI knowing the
full extent of estimated remediation costs. It is expected that remediation costs will
exceed tax assessed value of the Property. Subject to review by the Vendor, and if
terms are deemed acceptable for recommendation to senior management, the Vendor
will then instruct their counsel to prepare a formal OTP.

Alternatively, in certain circumstances the Vendor may consider and will need to
complete additional site assessment work, and/ or develop a suitable Risk Management
Plan, which may be beneficial and to be adhered to by the Purchaser post-closing of a
transaction; depending on the site, these requirements may take up to 12 months from
submission of an EOI/execution of OTP.

The Vendor may add to the OTP a Vendor’s Condition for such a RMP, to be waived 
upon completion/approval of the RMP; this RMP approval will then commence the 
Purchaser’s Due Diligence Condition, relating to the then current site status and any 
constraints to be imposed by the Vendor post-closing of the transaction. Any costs 
incurred by a Purchaser (environmental reviews, legal, etc) are borne solely by the 
Purchaser and at the sole risk of the Purchaser. The Vendor will file a Restrictive 
Covenant upon closing, restricting future petroleum uses on site

©2024 Cushman & Wakefield ULC. All rights reserved. The information contained in this communication is strictly confidential.
This information has been obtained from sources believed to be reliable but has not been verified.
NO WARRANTY OR REPRESENTATION, EXPRESS OR IMPLIED, IS MADE AS TO THE CONDITION OF THE PROPERTY (OR PROPERTIES) REFERENCED 
HEREIN OR AS TO THE ACCURACY OR COMPLETENESS OF THE INFORMATION CONTAINED HEREIN, AND SAME IS SUBMITTED SUBJECT TO ERRORS, 
OMISSIONS, CHANGE OF PRICE, RENTAL OR OTHER CONDITIONS, WITHDRAWAL WITHOUT NOTICE, AND TO ANY SPECIAL LISTING CONDITIONS 
IMPOSED BY THE PROPERTY OWNER(S).  ANY PROJECTIONS, OPINIONS OR ESTIMATES ARE SUBJECT TO UNCERTAINTY AND DO NOT SIGNIFY 
CURRENT OR FUTURE PROPERTY PERFORMANCE. 

**Broker *Sales Representative

FOR MORE INFORMATION, CONTACT:
TOM CHARLTON
Vice President, Investment Sales/Capital Markets Group
403.261.1117
tom.charlton@cushwake.com

Cushman & Wakefield
2400, 250 6 Avenue SW 

Calgary, Alberta T2P 3H7
403.261.1111

cushmanwakefield.com  

mailto:tom.charlton@cushwake.com

	Slide Number 1
	Slide Number 2
	Slide Number 3

