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FRIDLEY, MN 162,000 SF
15.54 ACRES
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PARAOBERT/X
ATTRIBUTES

162,000 SF 15.54 ACRES 20,000+ SF
TOTAL BUILDING SIZE TOTAL SITE SIZE POTENTIAL FREEZER/ COOLER
SPACE
10 18’-60’ $11,500,000
DOCK DOORS CLEAR HEIGHT SALE PRICE

PROPERTY FEATURES

Building Size: 162,000 SF Power: 6,000 Amps 3-Phase
11.30.24.23.0026
10.30.24.14.0058

Office Area: 9,000 SF Parking: 150 Stalls

Site Area: 15.54 on 2 parcels Parking Ratio: .97/1000 SF

Clear Height: 18’-60 Sprinklers: Yes

Loading: 10 Dock Doors Sale Price: $11,500,000

Zoning: M-2 Heavy Industrial 2024 Taxes: $187,046

7350 COMMERCE LANE NE., FRIDLEY, MN



PARAOBERT/X

HIGHLIGHTS

Second-level freezer space

a_ Freezer and cooler 0 Air-conditioning @ Heavy power
capability throughout
Central Twin Cities Rare value-add Strong local labor
location manufacturing force

opportunity

7350 COMMERCE LANE NE., FRIDLEY, MN



PRAOBERT/Y
FLOOR PLAN
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PRAOBERT/Y
PHOTOGRAPH

7350 COMMERCE LANE NE., FRIDLEY, MN



PIRAOBERT/Y

AERIAL MAP

DESIRABLE LOCATION:
6 MINUTES TO 1-694
& HWY 610 VIA
UNIVERSITY AVE

7350 COMMERCE LANE NE., FRIDLEY, MN
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Todd Hanson Jason Sell Jordan Dick

Senior Director Senior Director Senior Associate

+1 952 820 8737 +1 952 837 8515 +1 952 204 7631
todd.hanson@cushwake.com jason.sell@cushwake.com jordan.dick@cushwake.com

©2024 Cushman & Wakefield. All rights reserved. The material in this presentation has been prepared solely for information purposes, and is strictly confidential. Any disclosure, use, copying or circulation of this presentation (or the information contained
within it) is strictly prohibited, unless you have obtained Cushman & Wakefield’s prior written consent. The views expressed in this presentation are the views of the author and do not necessarily reflect the views of Cushman & Wakefield. Neither this
presentation nor any part of it shall form the basis of, or be relied upon in connection with any offer, or act as an inducement to enter into any contract or commitment whatsoever. NO REPRESENTATION OR WARRANTY IS GIVEN, EXPRESS OR
IMPLIED, AS TO THE ACCURACY OF THE INFORMATION CONTAINED WITHIN THIS PRESENTATION, AND CUSHMAN & WAKEFIELD IS UNDER NO OBLIGATION TO SUBSEQUENTLY CORRECT IT IN THE EVENT OF ERRORS.



